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Being Rich, Being Poor, and Being Generous 
Today I want to start by having you think about playing the game of Monopoly. However, this is a special game and you've got some advantages. You have more money to start the game and more opportunities to move around the board than the person you’re playing against. As you think about this game, ask yourself how having these advantages might affect you. I was recently part of a study where we brought 100 pairs of strangers into our lab. We randomly assigned one of the two to be the player in a Monopoly game who had many advantages. To start, they got twice as much money as their opponent and they got to move around the board more quickly. For 15 minutes, we watched the two players through hidden cameras. Today I want to tell you what we saw in the game of Monopoly and in some other studies when we compared rich and poor people. I will also discuss how having advantages affects society and what we can do about this.  
Now let’s go back to the game of Monopoly. As the game went on, we saw notable differences between the two players. The first difference was that the rich player started to move around the board more loudly, often hitting the board quite hard. We saw another sign of dominance from the rich player, too. We had snacks on the table between the two players, and in almost every game, the rich player ate more snacks. Finally, in addition to being louder and eating more snacks, the rich players also acted rudely toward their opponent. For example, rich players frequently waved their money around, making it clear they had more money than the poor player.
After 15 minutes, we asked the players to talk about their experience during the game, and things got really interesting. When the rich players talked about why they had won this game, they talked about the strategies they had made that helped them win the game. They almost never mentioned that they had been given more money, and they did not talk about being able to move around the board more quickly. Instead, they focused on the plans they used to win the game.
This game of Monopoly can be used to help us understand societies. In many societies, some people have a lot of wealth, but others are much poorer. My colleagues and I have found that as a person's wealth increases, they feel they deserve extra things. At the same time, the richer people are, the less empathy they feel for poorer people. To summarize, our surveys show that wealthier people think they deserve extra things and feel less concern toward people who have less money. 
Now, let me give you some examples of studies where we looked at whether rich people or poor people helped others more. In one study, we gave people $10 dollars. We told them that they could keep this $10 for themselves or they could share it with a person they would never meet. Then, we monitored how much people gave. We found that the poorest people in the study gave 44 percent more than the richest. What a huge difference! The poorest people in society gave away 44% more of their $10 than the richest people. We did another study where we looked at whether people would take candy from a jar of candy that we said was for children. I'm not kidding. I know it sounds like I'm making a joke, but I’m not. We really told participants this jar of candy was for children participating in a study in the next room. We then monitored how much candy participants took. Participants who were rich took twice as much candy from the candy jar for the kids in the next room as participants who were poor. So, to highlight the findings of the two studies, let me remind you that in the first study poor people were much more generous about giving away their money, and in the second study rich people took twice as much from the jar of candy for kids compared to poor people.
We've also compared rich and poor people to find out who follows rules more and who breaks the law more. To see who follows rules better, we had people play games and watched to see who was more likely to cheat. In one game, participants could win a $50 cash prize. The richer you were, the more likely you were to cheat in this game to get that $50 prize. In fact, the richest people cheated three to four times more than the poorest. In another study we wanted to find out who broke the law more often. In the city where the study took place, the law says you must stop for a person who's waiting to cross the street, so we watched whether drivers stopped for people crossing the road. We found drivers with more expensive cars broke the law more often. In fact, the more expensive a person’s car, the more often they broke the law and the less often they stopped for the pedestrian. None of the cars, not even one of the cars, in our least expensive car category broke the law. Drivers with the least expensive cars always stopped for the pedestrian. On the other hand, 50 percent of the cars in our most expensive vehicle category failed to stop. 
Now, I want to discuss why these results matter. My goal today is not to make you think bad things about rich people. But, I want you to be concerned about economic inequality. When there is economic inequality, wealthy people put their interests before the interests of others. They believe they have the right to these advantages. When this happens, societies become worse in surprising ways. Did you know that societies with more economic inequality have more problems with obesity? In addition, social trust goes down. And as trust decreases, violence goes up. Surprisingly, these consequences do not just affect the poor. As economic inequality increases, more people at all levels of a society become obese and people at all levels of society start to have less trust in their fellow citizens.
So what can we do to change people’s values? Maybe you think that there is nothing we can do. But in fact, we've found that people are willing to change their values. For instance, reminding people of the benefits of giving causes people, both rich and poor, to be more generous. In one study, we had people watch a brief video, just 46 seconds long, about childhood poverty. The video reminded people of the needs of poor children in the world around them. After watching that video, which didn’t even take a minute of their time, we looked at whether people would help a stranger. One hour after watching the video, rich people were just as generous as poor people and wanted to help out a stranger just as much as the poor did. It seems that people are willing to change their values if they are shown the needs around them. I hope we can figure out ways to remind people to be generous to those around them and that we can create a more equal, happier society. Thank you.
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